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HOTEL INFORMATION
 
HOTEL RESERVATIONS

Hotel reservations are not included with the registration fee. Hotel 
reservations for the Renaissance Concourse Atlanta Airport Hotel, 
located at One Hartsfield Centre Parkway, Atlanta, GA 30354, may  
be made by phoning the hotel at (888) 391-8724 or (404) 209-9999.  
Please identify yourself as an NAELB Eastern Regional Meeting 
attendee. You may also make hotel reservations online at  
www.naelb.org by clicking on the hotel photo on the registration page. 
Our special group rate is $99 standard single/double occupancy.  
The cut-off date for hotel reservations at the group rate is Wednesday, 
September 1, 2010. After that date, the hotel will honor reservations 
on a space and rate availability basis. Attendees will receive a 
discounted rate of $7.95 per day for in-room internet.
 
TRANSPORTATION/PARKING INFORMATION

The Renaissance Concourse Atlanta Airport Hotel provides 
complimentary shuttle service to and from the Atlanta/Hartsfield 
Jackson International Airport (ATL). NAELB attendees will receive 
discounted parking at the hotel. The rates are $4.00 per day for  
self-parking and $8.00 per day for valet parking.
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INVITATION 

On behalf of the National Association of Equipment Leasing 
Brokers and the planning committee I invite you to attend the 
2010 Eastern Regional Meeting, September 24–25 in Atlanta, GA. 

The theme of the conference is “Connections for Success: In the 
Era of Relationship Marketing.” Success requires connections, 
or relationships, with a large network of people. You will get a 
great opportunity to connect with funders and other members 
and they with you.  

The conference committee has taken great care in planning 
to provide each attendee the maximum experience for their 
investment. This begins on Friday with funding exhibits offered 
for three hours in the afternoon. This will give you twice as much 
time to not only visit with your existing funders but also to meet 
new sources that may fill a void you currently have. There will be 
sessions for those seeking CLP status, to learn special tips about 
Advantage, a speed networking session and more.

We strive to make each meeting better than the last and this 
year is no exception. On Saturday we have a keynote speaker, 
Steve Clark, who is internationally recognized as a sales coach. 
He is the CEO of New School Selling, an international business 
development and marketing firm. Steve is also an author and a 
frequent international speaker.

Attending this meeting will provide you with an opportunity  
to build current relationships or start new ones, but doing so will be 
difficult if you don’t attend. Please join us in Atlanta and get a taste 
of what’s in store for next year’s annual conference in Austin!

Hope to see you in Atlanta,

Olevia Yates, MBA, CLP
2010 NAELB Eastern Regional Conference Chair
Navigant Equipment Leasing & Finance, LLC

AGENDA
FRIDAY, SEPTEMBER 24

8:30 a.m. – 7:00 p.m.      Registration

9:00 a.m. – 12:00 p.m.  	  CONCURRENT WORKSHOPS

Introduction to alaQuote & Advantage 2.0

Jim Buckles, Preferred Business Solutions

Jim Buckles will offer an introductory session on their two lease 
automation products; alaQuote (on-line lease calculator, quote letter, 
application submittal and credit release authorization tool) and 
Advantage 2.0 (upgrade from System 1 Software), which includes 
contact management, deal tracking and document processing and 
paperless file storage. This session is geared toward companies 
considering upgrading their lease management tools and new users 
who want an overview of these products.

Ethics Test (additional fee will apply)

NAELB Best Practices Broker™ Exam. By passing the NAELB Ethics 
examination, you can proudly display “Best Practices Broker™” on your 
letterhead, business cards and brochures. 

You must sign up to take the exam at the time you register for 
the regional meeting. You must also be approved to take the 
exam. No walk-ins will be accepted.

1:00 p.m. – 4:00 p.m.	   CONCURRENT WORKSHOPS

Advanced alaQuote & Advantage 2.0 Training

Jim Buckles, Preferred Business Solutions

Jim Buckles will demonstrate the latest features of their lease 
automation products (alaQuote & Advantage 2.0). This session is 
geared toward existing customers who would like to get the most 
out of their technology investments. This will also be an excellent 
opportunity to share ideas on specific uses of these products with  
your peers.

Why Should I Become a CLP and What Will It Do for Me?

This workshop will not only answer those two important questions, but 
it will give you valuable insight into the steps necessary to become a 
Certified Lease Professional. It will explain the materials and special 
programs available to assist you with your studies and review the 
subjects covered in the exam. Test your leasing knowledge by taking a 
short exam covering the subjects in the Body of Knowledge and then 
review your answers with CLPs.

 

1:00 p.m. – 4:00 p.m.	    Exhibits Open 

The exhibit time gives brokers and exhibitors the opportunity to build 
those ever important business relationships and get more from their 
meeting experience. Make plans now to meet with exhibitors on both 
days to get more bang for your buck!

6:00 p.m. – 8:30 p.m.	     Sponsors’ Opening Reception

A special thanks to all the NAELB sponsors for making this event 
possible! Come enjoy an evening of good food, drink and fun while 
mingling with industry colleagues. Start getting into the wild west spirit 
as we prepare for our 2011 Annual Conference in Austin, TX. This toast 
to Texas will leave you ready to head your wagons west!

SATURDAY, SEPTEMBER 25

8:00 a.m. – 4:00 p.m.	     Registration

8:00 a.m. – 9:00 a.m.	     Breakfast

9:00 a.m. – 12:00 p.m.        Exhibits Open

12:00 p.m. – 1:30 p.m.	     Lunch & Keynote Speaker

Renegade Selling Strategies for the New Economy: 
Strategies and Tactics So Powerful They Ought to Be Illegal
(CLP-CPE Credits)

Steve Clark, New School Selling  

Join us for a special treat during lunch as Steve Clark gives a 
presentation on renegade selling tactics. In today’s new economy 
customers are more jaded, skeptical and less trusting than ever before. 
Sales success in this highly competitive economy requires greater 
selling skills and expertise. In order to gain market share, today’s sales 
professional must be more sophisticated, skilled and able to execute 
cutting edge sales strategies and techniques. In this talk Steve Clark 
reveals “secrets” known only to the elite of the sales profession.

1:45 p.m. – 2:45 p.m.	     CONCURRENT WORKSHOPS

The Growing Potential in the Market for Well Positioned Originators: 
Prospecting and Campaigning in the New Economy
(CLP-CPE Credits)

Scott Wheeler, CLP, Wheeler Business Consulting

Are you willing to make a commitment toward your personal success?  
Are you willing to work harder and smarter in order to maximize  
your personal income and understand that knowledge is power in the 
pursuit of success? If you answered YES, this workshop is for you!  
Scott Wheeler, CLP will be taking a macro look at our industry and 
how it affects the individual broker.  He will facilitate an interactive 

discussion on how success is being realized by originators who are 
focused on the future and the “New Economy.” The second half of 
the workshop will focus on daily prospecting activities and how every 
broker should use their understanding of the industry and of the current 
potential in the market to maximize their prospecting and campaigning 
efforts. Also, don’t miss out on the five attributes every broker must 
have to achieve success in the future!

Speed Networking

Ramp up your networking beyond the normal socializing during breaks 
and meals by participating in this interactive session! In this business 
version of “speed dating” you can maximize the number of connections 
you make and increase your knowledge of your fellow leasing 
professionals’ capabilities and areas of expertise. Attendees will 
pair off in a series of one-on-one “power networking” conversations, 
rotating to a new partner every few minutes. You are encouraged 
to come equipped with a one-minute summary of your business 
capabilities, how you may be able to help fellow attendees and any 
business assistance or connections you might be looking for. Walk away 
with a whole new level of knowledge about your colleagues … even 
those you think you already know!

2:45 p.m. – 3:00 p.m.	     Networking Break

3:00 p.m. – 4:00 p.m.	     General Session

Enhancing the Broker/Funder Relationship
(CLP-CPE Credits)

Do you wonder what funders today are looking for? This session will 
feature a panel of experienced funders who will provide insight into the 
changing leasing landscape and provide advice on how your business 
practices can be tailored to take advantage of the evolving business 
climate and trends. A lively Q & A session will bring to light the ways 
in which brokers and funders can work together to enhance profitability 

www.naelb.org






